IN “THE BAG” 


q Jimmy Vint explains his 
excellent bookkeeping sys- 
tem. 


q O. A. Hohle stresses neces- 
sity for real feed dealer or- 
ganization in Central North- 


west. 
a q W. C. Young presents in- 


teresting article on costs 
and credit. 


‘‘The Dealers’ Paper’’ 
makes good again. You'll 
\ enjoy reading every word in 
this issue of The Feed Bag. 
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Service 


& 


Quality 


FLOUR — Mixed Cars Our Specialty — FEED 


100% Pure 


Mr. Dealer: 


BEFORE you place your order for Scratch 
Feed, Developer, Baby Chick Feed or Egg 
Mash--get our prices--we can save you money. 


WRITE FOR SAMPLES 


FLOUR — Mixed Cars Our Specialty — FEED 


a BND 


Grain Merchants and Elevator Operators 


Operating Elevators at Milwaukee, Winona, Minn., and Red Wing, Minn. 
Members of Leading Exchanges 


WINONA, MINN. PLANT 


Elevator and Storage Capacity 2,500,000 Bushels 


Due to the fact that our operating expense is divided between our grain 
and malting departments 


Don’t fail to get in touch with us when again in the market 
We specialize in corn, oats, barley, poultry wheat. 


Long Distance Phone Broadway 5600 oy MILWAUKEE 


at: 
. 
; a 
: st 
: 
&§ 
prices are aiways ine 
" 


Yes Sir! Sauerkraut is great, 
But 


WHITE SWAN FLOUR is my baby 
(Has been for over forty years past.) 


For quality Flours and quality 
Millfeeds, look us over. 


Yes Sir—I'1l say so. 


F. A. RUENITZ, Presipenrt, 
SPRINGFIELD MILLING COMPANY 


SPRINGFIELD, MINNESOTA 


“Crown” and “Hi-quality” 
BREWERS DRIED GRAINS 


are selling at very attractive prices at present. 


BROKERS FOR SHIPPERS OF 


CLINTON CORN GLUTEN and PURE BRAN, MIDDLINGS, FLOUR 
CORN OIL CAKE MEAL MIDDS, RED DOG, OIL MEAL 


In fact; feeds of all kinds as well as all grades of grains for 
both Consumer and Manufacturer. 


Have some fancy Chicken Wheat. Get our prices. 


DoNAHUE-STRATTON COMPANY 


MILW AUKEE 


DEALERS IN Operating 
C.& N. W. RAILWAY ELEVATORS 


FEED and GRAIN AT MILWAUKEE 
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Woodworth 
Company 


MINNEAPOLIS 


MAKE A 
SPECIALTY 
OF 


Mixed 

Cars 

and 
Prompt 
Shipment 


ASK FOR 
QUOTATIONS 
ON 


Standard Bran 
Pure Bran 
Standard Midds 
Flour Midds 


Second Clear 
Flour 


Red Dog 
34% Oil Meal 


16% Protein 
“The Old Reliable 16% Feed” 


AND | 


| 
i Full Line Arcady Wonderx Feeds | 


i MADE BY 


_ ARCADY FARMS MILLING COMPANY 
i CHICAGO, ILL. | 


SOLD BY ALL GOOD DEALERS 


It’s THE COD LIVER OIL 


(in the mash) 


THAT MAKES ’EM GROW 


ALES Chick Starter Mash is a money-maker for all 
dealers who handle it, because it satisfies their cus- 
tomers and is a big repeater. 


It’s Hales Chick Starter Mash season now and if you want 
your share of the profits to be made handling Hales Mash 
write at once for dealers proposition, prices and samples. 


Hales Chick Starter Mash contains Cod Liver Oil, the sun- 
light food. Cod Liver Oil supplies Vitamines A and D, 
which every poultry man knows 


are necessary for ear:y developement 
and greater resistance to the com- 
\ mon diseases. 


ok HALES MILLING Co. 


FIRST AVENUE VIADUCT AND LAKE ST. 


MILWAUKEE 
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Feed Dealer Now Playing Lone Hand 


Organization Is Needed 


Friendly Writer Compares Retailer With Nail In Burr Mill 


Between Organized Growers And Manufacturers And Farmers 


HE editor of The Feed Bag, 

| knowing the friendly feeling 

that I have towards the feed 

dealers in Wisconsin, Minnesota, and 

northern Illinois, has asked me to 

write a few words favoring the pro- 
posed dealer organization. 

As I reflect upon the needs of the 
five hundred dealers in the territory 
mentioned, whom I know personally 
and intimately, it seems that such a 
movement as a prosperous organiza- 
tion is absolutely necessary. 

Between the Burrs 

The feed dealer today is much like 
a nail between the burrs of his feed 
mill. He may howl and _ whine 
awhile between the opposing forces 
trying to reduce him, but eventually 
he must succumb and go on through 
with the rest of the grist. 

This is an era of organization. Be- 
ginning with the raw material from 
which feed is made, namely wheat, 
the most conspicuous example is the 
Canadian Wheat Pool, which this year 
will handle every tenth bushel of 
wheat grown in the world. In its 
journey to become feed, wheat must 
pass through other organizations, 
such as the highly developed Boards 
of Trade and Chambers of Commerce. 
The millers are not only themselves 
organized, but also have organizations 
for the mill’s superintendents, yes, 
even special organizations for the 
chemists. The feed manufacturers 
are also organized, and so are the 
feed distributors. So much for the 
forces on the one side, or the one 
burr. 

On the other side is the farmer, 
who is the potential consumer of 


By O. A. Hohle 


feed. Every day he is organizing in a 
new manner. He has his cow-testing 
associations, live stock shipping asso- 
ciations, etc. A notable example of 
the latter is the Central Commission 


O. A. Hohle is a Minneapolis broker 
Company at South St. Paul, which 
from a beginning of nothing in the 
summer of 1922 has reached a position 
where it handles one-third of the live 
stock received at South St. Paul and 
it has 32 rival commission firms. Last 
year it distributed over thirty-four 
and one-half million dollars’ worth of 
funds. Of this it paid back to its 
members over one hundred thousand 
dollars in profits made for them. 
Farmers are organizing through their 
milk producers associations and 
creameries. The latest move is the 
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new Land of Lakes Association, in 
which the creameries of Wisconsin 
and Jowa are asking to join the estab- 
lished organization of Minnesota so 
as to become international in their 
scope, and thus regulate prices. This 
is the other burr. ; 
Feed Dealers Alone 

The feed dealers should remember 
that each individual now must fight 
his own battle between these forces. 
Unless he organizes, some working 
agreement may be made between the 
two in eliminating him, as has hap- 
pened in sections of New England. 
There are so many problems that can 
be handled only through an organiza- 
tion that it is useless to try to enum- 
erate them in the space available. The 
dealers must first join each other, and 
get to work. 

When this large organization has 
been accomplished, I believe that it 
would be found advantageous for 
dealers to form smaller organizations 
in their immediate communities or 
counties. This would be for the pur- 
pose of discussing local credit matter 
pertaining to buyers; matters of im- 
proved operation and service, uni- 
form grinding charges, etc. 

Suggests New Contest 

The necessity of credit information 
is self-evident. Many dealers also 
want information as to how to collect 
where credit has already been extend- 


_ed too far. Bankruptcy proceedings 


by renters often show where one 
dealer could have prevented another 
dealer from also losing, by offering 
a little information in time. 

When it comes to names, I believe 
that the good editor of The Feed Bag 
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should inaugurate a contest and offer 
prizes for the most suitable one. 
There are any number of friends in 
the milling fraternity who will be glad 
to contribute prizes towards an ef- 
fort along this line. They want to see 
the dealer help himself. Many of our 
largest corporations have adopted this 
method of securing suitable names. 
Approves Summer Meeting 

The first meeting of the organiza- 
tion should be held during the sum- 
mer, preferably during June and July 
when dealers can spare the time to 
get acquainted. I think the sugges- 
tion made by Mr. Kern of Sparta, 
to meet at Madison, is a -good one. 
Later meetings could be held during 
the winter at other points in different 
sections. 

I remember a little about the Wis- 
consin-Illinois Feed Dealers’ Associa- 
tion established during the war period 
and which later passed away. Many 
good things were started during the 
war which had to be put away tem- 
porarily during the strenuous days of 
deflation. This is no argument against 
a modern organization today among 
the feed dealers in the best dairy re- 
gion of this country. It behooves them 
to organize so as not only to help 
themselves, but to advance the pro- 
gress of the dairy industry which 
means so much to all of us. 


E. O. GODERSTAD, who §suc- 
ceeded Carl Doxrud as manager of 
the Farmers’ Produce Co. at Iola, 
says he is too busy with spuds to do 
much feed business. Right now they 
are paying Chicago prices for potatoes 
on track at Iola or $3.75 per hundred. 
This is 10.70 percent more than spuds 
were bringing there a year ago. Some 
raise, we'll say. 


FRANK C. JOHNSON, prominent 
Waushara flour and feed dealer and 
manufacturer, has moved his head- 
quarters from Pine River to Red 
Granite. “We have been receiving 
The Feed Bag since its publication 
started,” he writes, “and find many 
good articles on milling and feed 
lines of business. Would be in favor 
of feed dealers organizing as men- 
tioned in late issue.” 


JOHN J. HOLMAN, proprietor of 
the Barron (Wis.) Feed Mill, has re- 
cently acquired the flour and feed 
stock of the local Farm Bureau ware- 
house. Mr. Holman has also pur- 
chased a large additional warehouse 
which will greatly facilitate the han- 
dling of his large trade. 


WALTER HOLSTIEN of the 
Mohr-Holstien Co., Milwaukee, has 
returned from a six weeks’ vacation 
in Florida. 
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Joe Free Favors Organization 
Of Feed Retailers 


Columbus Dealer Hopes All In Trade Will Back 
The Feed Bag’s Effort To Form Real Association 


Columbus, Wis., has written The 

Feed Bag a letter, heartily en- 
dorsing the proposed Central North- 
west Feed dealer’s Association. Joe 
believes such an organization could 
not help but be a big help to every 
feed dealer in the state. 


ike FREE, prominent dealer at 


“I hope The Feed Bag will receive 
the co-operation of every dealer in 
this movement for an organization 
and that this great undertaking will 
meet with success,” he says. 

Read Joe’s complete letter and then 
you write and tell us what you think 
about the project of an organization 
for retail feed dealers of this territory 
in your own words. Write on any 
handy piece of paper or on a post 
card and address it to The Feed Bag, 
86 Michigan street, Milwaukee. Mr. 
Free’s letter follows: 

“Editor, The Feed Bag: 

“In reference to your editorials and 
Mr. F. Kern’s article about organizing 
the feed dealers in the state of Wis- 
consin, I am sure in favor of such an 
organization. 

“The work of such an organization 
would be a big help to we deafiers. It 
is true, as Mr. Kern says, that mere 
merchants would be a better name for 
a lot of us. 

“Who can point to any other equal- 
ly important body of business men 


doing business on any such unsound 
basis as the feed dealers? Here’s just 
one point in illustration of the aver- 
age policy or lack of policy as prac- 
ticed by many feed dealers: 


“He pays cash for the feed he buys 
before he can unload it. He sells it 
out on a margin of from $2.00 to 
$3.00 a ton or less and expects this 
margin to cover his expense of un- 
loading, handling and then carrying 
the account on his books from six to 
twelve months, and in some cases, 
forever. 


“Isn’t it a disgrace to do business 
in this manner? And yet this example 
does not cover the worst of the un- 
sound practices common to many feed 
dealers. 


“T am sure that if we would get all 
or a majority of the dealers in this 
territory together in some kind of an 
organization the step would be to the 
mutual benefit of all of us. 


“T am with you heart and soul in 
your efforts to promote an organiza- 
tion of this kind. Either Milwaukee 
or Madison would be a good place for 
the first meeting. 


“T hope that The Feed Bag will re- 
ceive the co-operation of every deal- 
er in this movement for an organiza- 
tion and that this great undertaking 
will meet with success.” 


CHELSEA FIRMS CONSOLIDATE 

The Chelsea Elevator Co. and the 
Chelsea Lumber & Coal Co. have con- 
solidated as the Chelsea (Mich.) 
Lumber, Grain & Coal Co. 


RALPH B. CAMPBELL has been 
appointed advertising manager of the 
Russell-Miller Milling Co. with head- 
quarters at the Security building, 
Minneapolis, Minn. 


CLARENCE DEWEY MOLL of 
the Franke Grain Co., Milwaukee, 
turned Benedict and succumbed to a 
fair member of the opposite sex on 
February 6. It is said that Mr. Moll’s 
marriage has demoralized the Bachel- 
or Club ranks at the Milwaukee 
Chamber of Commerce where he had 
long been a confirmed woman-hater. 
The Feed Bag joins all Mr. Moll’s 
friends in congratulating him and 
wishing much happiness to the bride. 
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WISCONSIN MILLERS 

The Wisconsin Rye Millers’ Asso- 
ciation succeeded the Wisconsin State 
Millers’ Association and plans were 
made for a campaign to promote sales 
of Wisconsin rye flour on the basis of 
the reputation for exceptional qual- 
ity it has borne for decades at the - 
annual meeting of the latter organi- 
zation at the Hotel Pfister, Milwau- 
kee, Jan. 27. Officers were elected as 
follows: Fred R. Fisher of Fisher & 
Fallgatter, Waupaca, president; K. L. 
Burns of the Globe Milling Co., Wa- 
tertown, vice-president; and Sidney C. 
Northrop, also of the Globe mill, sec- 
retary-treasurer. The directors include 
the officers and E. O. Wright of the 
Wisconsin Milling Co., Menomonie; 
George W. Moody of the Weyauwega 
(Wis.) Milling Co.; H. D. Reitman of 
the Crawford-Reitman Mill Co., 
Galesville; and H. E. Pagel of the 
Pagel Milling Co., Stevens Point. 
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Dealer Explains Business System; 
His Books Tell The Story 7 


Complete Record Of Each Day’s Sales Tabulated On One Page as 
Month And Year Totals Always Available; Easy To Understand : . 


By James H. Vint 5 


Manager, Farmers’ Cooperative Elevator Co., Union Grove 


“All our sales are recorded in this 


IMMY Vint is a modest chap. We 
J wanted him to write this article 
in his own way and his own 
words, “I'll explain it all,” he said, 
“answer all your questions and spend 
an entire day with you, but I can’t 
write it. Writing’s not 
in my line.” 
Some Inside Dope 
Now, we know Jim- 


my can write. We used MeL 


way,” he said, turning to me. “We 
keep all the sales slips for each day 
on this hook and then the first thing 
each morning we go over them and 
take the items off each slip entering 


311925 


sales of seeds, fertilizer, twine and 
wool in separate columns when we do 
any business in these commodities. 
Then we total the columns and write 


‘them out so that we can total the 


sales for the day as you see it done 
here. 

“We get our end of 
the month and end of 
the year totals in much 


16.2 the same way. It only 
a. ?. 
way back when Jimm 
y y Zao or is easy to do. As De- 
was a prominent mem- [32 
2% cember 31 is the last 
ber of the state legis- = 3 day 
- Oo 
lature, We've read € year it’s all 
many of Jimmy’s bills Ib 10 “ae shown on this page. 
and many of his You see, we also com- 
speeches. We know he 177.36 pare the business each 
can write and write 32.93 month and each year 
\ with the busi d 
well. tte siness done 
The prospect of a rere QO oe the same month of the 7 
day with Jimmy at p year and 
Union Grove, however, the preceding. year. 
appealed to us. We 1477759 Our business this De- 
4 
pointed the front end cember wasn’t especial- 
of our borrowed flivver J 1225¢3¥ ly good and we show a 
toward the busy feed store about yy AU a 


loss in sales of $2,675.69 


the middle of January and had 
our day in the country. Jimmy 
and I talked legislature most of 
the morning, had a fine dinner 
at Wesley Shepherd’s hotel at 
noon, and gathered the satistics 


3.490 


for this article in the contented 
period which always follows as 
the aftermath of a “good feed.” 
We'll try and tell the story of 
Jimmy’s bookkeeping system as 
Jimmy told it to us. 

Jimmy and I were sitting close to 
his flushed stove. A farmer came in. 
Jimmy greeted him: “Hello, Tom. 
How are you?” 

“°Lo, Jim. Fine. What’s 50 pounds 
of flour worth today?” 

“Two-eighty. You better take 100 
pounds for $5.50.” 

“Alright.” Jimmy wrote the order 
on one of the Farmers’ Co-operative 
Elevator Co. sales slips, put the cash 
‘away, a duplicate of the sales slip on 
a hook and gave the original to the 
farmer with his change. 


= 1, 4e 3.34 
S76.¢4 
Last el 


4,71). &F 


4089 


for the month but we 
did better most of the 
¢499¢¢ Other months and made 
a gain of $27,498.03 for 


4055417 


the 
as Checked Daily 


4263 
Our entries are 


checked each day and 
when the auditor went 


over our books this 


Reproduction of an actual pagein the sales 
book of the Union Grove company show- 
ing transactions Dec. 31, 1925 and Dec- 
ember and 1925 totals. 

them under the proper classifications 
in this book.” 

Jimmy opened the book and pointed 
the entries out to me as they had been 
made for December 31, 1925. (An 
exact reproduction of this page of the 
Farmers’ Co-operative Elevator Co. 
cash book is published herewith.) 

“We enter all the feed sales in this 
column and have other columns, as 
you see, for flour, grain, grinding, 
sundries and coal, We also enter our 
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year he found only one 

very small mistake. To check the en- 
tries we add the amount of our 
charges during the day to the total 
of the cash paid out and the bank 
deposit for that day and this total 
should then equal the total sales for 
the day as shown in the cash book. 
“This is about all there is to our 
sales record system except our charge 
book where we keep an itemized rec- 
ord of all charges and our customers 
purchase account file. This file is in- 
dexed with the customer’s names and 
after we make our cash book entries 
each day we file our duplicate cash 
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slips after the proper name in this 
file. At the end of the year we can 
then figure each customers total pur- 
chases from this file and pay out cur 
annual dividend on purchases accor- 
dingly. 


Purchase Record Similar 


“The Farmers’ Co-operative Elevator 
Co. keeps a similar record of all pur- 
chases. The classifications for this 
record are the same as those main- 
tained in the cash book and the to- 
tals for each day, month and year are 
taken off for each classification in the 
same way. To get the gross profit 
in any classification we just have to 
compare the total sales with the total 
purchases and then, of course, make 
an allowance for our inventory. 


“We take inventory at the close of 
each calendar year but I personaily 
believe we would be better off if we 
took inventory twice a year instead of 
only once. We take our inventory 
very carefully and weigh all bulk grain 
from one bin into another, cleaning 
the bins in the process. After our de- 
tailed inventory has been taken we 
place all items in our now familiar 
list of classifications and figure the 
value at the market, that is at what it 
would cost us to replace in the mar- 
ket on December 31.” 


Champion of Co-operation 

James H. Vint was a member of the 
state assembly during the legislative 
sessions of 1911, 1913 and 1915. While 
in the legislature, Jimmy was widely 
known as the champion of co-opera- 
tion and while many of his friendly 
opponents labeled him a theorist at 
that time he has now successfully 
proven many of his “theories” in the 
practical management of the Union 
Grove Farmers’ Co-operative Com- 
pany. 


The Farmers’ Co-operative Elevator 
Company of Union Grove was organ- 
ized in 1917 with Jimmy, who had 
then completed his last term in the 
legislature and purchased a farm near 
Union Grove, as the first president. 
The company purchased the J. B. 
Blakely mill and operated with indif- 
ferent success the first few years un- 
til 1922 when Mr. Vint became man- 
ager. Since Mr. Vint has been in 
charge the company has doubled its 
volume of business and paid a divi- 
dend each year. The company has al- 
so considerably improved its property 
during the past few years. The mill 
now has new grinding equipment all 
operated by electric power, new coal 
sheds, a new conveyor and a new 
wagon scale. The company has stor- 
age facilities which enable it to han- 
dle as much as twenty carloads of 
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DEAN AND binecToR 


J. A. JAMES 
ASSISTANT DEAN 


ure D. K. Steenbergh, 
Manacing Editor, 

The Feed Bag, 
Milvaukee, Wisconsin. 


Dear Sirs * 


FBLSES 


Morrison Praises The Feed Bag 


THE UNIVERSITY OF WISCONSIN 
RUSSELL COLLEGE OF AGRICULTURE 


MADISON 


I wish to thank you for sending me the copies of 
The Feed Bag which have been coming to my desk recently. 
I am very much interested in glancing through this bright: and 
intcresting trade journal. 


help to ycur constituency. 


day but we are especially proud of the one from Prof. F. B. 

Morrison, of the University of Wisconsin, which we are 
reproducing herewith. Prof. Morrison is recognized as the authority 
on feeds and feeding by practically all feeders and feed manufactur- 
ers in America. He is the co-author, with W.H.Strowd, of “Feeds 
and Feeding”, the universally accepted “bible” and textbook of the 
industry. The letter was unsolicited. 


W: receive two or three complimentary letters almost every 


January 13, 1926. - 


I believe it will be of much 


Yours very truly, 


feed at one time. 

“T have no secret formula for suc- 
cess,’ Jimmy said in response to my 
questioning just before we left his of- 
fice. “Any dealer who will make 
sure that merchandise he sells is 
worth the sales price he asks 
and who stands personally responsible 
for his feeds can do just as well and 
better than I am doing.” 


“What about competition?” we 
asked. 


“Yes, what about it? Sell yourself 
and your services to the farmer and 
after you have won his confidence 
you need have no fear of competi- 
tion.” 


Jimmy, incidently, is a_ hearty 
booster for the proposed Central 
Northwest Feed Dealers Association. 
“You know how I stand on co-opera- 
tion,” he said. “If we dealers get to- 
gether and work together in a real 
feed dealer organization, nothing but 
good can result.” 


The flivver sputtered a bit, as the 
motor was cold, but never faltered en 
route home and we were back in the 
office less than an hour after we left 
Union Grove. 
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BERT SPENSLEY has become 
manager of the Fontana Coal & Feed 
Co., Walworth, Wis. 


J. M. PIPER is president of the 
Piper Grain & Milling Co., Cedar 
Rapids, Ia., which was recently incor- 


‘porated with a capitalization of 


$50,000. S. W. Wilder is secretary- 


treasurer. 


EDWARD WILKINSON, the hus- 
tling feed dealer of Wilton, Wis., is 
branching out into the wholesale car- 
lot business. His wide acquaintnce is 
giving him business in many new 
fields. Recently he was shipping feed 
to Menominee Falls, Wis., on the 
doorstep of the Milwaukee jobbers. 


ERNEST HUBST has erected a 
feed mill at Jacksonport, Wis. 


D. W. McKERCHER is one of the 
incorporators of the McKercher Mill- 
ing Co. recently organized at Wis- 
consin Rapids, Wis., with a capitali- 
zation of $50,000. Other incorpora- 
tors include I. M. Zimmerman and 
Louise McKercher. 
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ORDER The number of order takers harbored in the 
TAKERS business world is becoming smaller each year 

and this decrease is just as noticeable in the 
feed trade as in any other section of industry. There was 
a time when the feed dealer could sit beside his stove and 
enjoy its comforting warmth in the intervals between 
orders. Today, however, the only way to get business is 
to go after it. 

In recent months, the editor of The Feed Bag has vis- 
ited the headquarters of many Central Northwest dealers 
finding hustlers everywhere we went. Only in one or two 
instances were patrons allowed to leave any establishment 
without having several additional items suggested to them: 
Most of the dealers were pushing dairy rations or flour 
and practically all had specialities to move. 

When we first began our campaign for better business 
methods among feed dealers in the first issue of The 
Feed Bag we were discouraged at every turn by persons 
who tried to iinpress us with the fact that feed dealers 
were impossible merchandisers. Mixed feed manufactur- 
ers, especially, were in many cases responsible for such 
remarks and now, after several months of contact with 
dealers, we believe we have found many who could teach 
these same manufacturers a few valuable lessons. 

The Feed Bag believes it is time for all feed dealers 
to develop their pride in their business to the extent 
that they will resent all disparaging remarks made about 
fellows in their business fraternity. Let’s continue to dis- 
cuss our problems among ourselves, for there is always 
something even the best of us can learn, but when we 
meet with outsiders let’s put our best foot forward and 
show the world that we feed dealers are progressive 
business men and not antiquated order takers. 


TAX Adolph Hafner, prominent Wisconsin ac- 
REPORTS countant, will simplify the intricacies of the 

new state and federal rulings on income tax 
returns in the March issue of The Feed Bag. Mr. Haf- 
ner had planned to write his article on the preparation of 
income tax reports for an earlier issue but has withheld 
the article pending the outcome of important legislation 
now before congress. 

When the article does appear, in the March issue of The 
Feed Bag, it will be the last word on the subject avail- 
able anywhere and will explain all the new clauses and 
provisions applicable to the trade. The article should be 
a great help to all dealers and will be presented in ample 
time for them to use the information before the 1925 re- 
ports must be returned on March 15. 

The Feed Bag is happy to be able to announce an article 
on this important subject written by a man as well versed 
in taxation matters as Mr. Hafner. Mr. Hafner conducts 
one of the best known Wisconsin accounting firms and 
does a good volume of business in the feed and grain trade 
each year. 


THE GOAL 0. A. Hohle, who has spent many years 

IN SIGHT _ traveling among feed dealers of the Central 

Northwest, contributes a splendid article in 

which he stresses the necessity of a feed dealer organiza- 
tion for dealers of this territory. 

Mr. Hohle shows how the growers and mills who con- 
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trol the feed dealers supplies are organized and how the 
farmer patrons of the dealer are organizing and points 
to the danger of these two great factors getting together 
to eliminate the third factor, the dealer. This elimina- 
tion, Mr. Hohle says to illustrate his point, has even 
been commenced in parts of New England. 

It is evident from Mr. Hohle’s article that The Feed 
Bag’s agitation for a dealer association, which began with 
the publication of the first issue in August, 1925, was very 
timely. The agitation is producing results and the need 
of an organization is now seen by a majority of the deal- 
ers. 

The Feed Bag believes that the goal is in sight. There 
seems to be no question but what an organization will be 
established. What do you think should be the work and 
scope of this dealer organization? Jot your ideas down 
on a piece of paper and mail them to The Feed Bag, 86 
Michigan street, Milwaukee. 


CO-OPERATION Other periodicals in the field have 
WELCOMED now taken up The Feed Bag’s cam- 

paign for better business methods 
among feed dealers and have started with the subject of 
costs, the exact phase of the problem which The Feed 
Bag presented in its August, 1925, issue. 

The Feed Bag welcomes this co-operation from its con- 
temporaries, papers which have a longer service record 
than the editor of The Feed Bag has years, for we feel 
that only through co-operation can the best results be ob- 
tained. Co-operation, our readers all know, is also one of 
the favorite thesis of this dealer trade journal. 

When The Feed Bag started publication it stressed the 
thought that there was a real need for a strictly dealer 
paper in the field. The fact that our contemporaries are 
now advocating our measures and publishing dealer news 
on pages heretofore almost exclusively devoted to gossip 
about manufacturers again serves to illustrate that our 
point that there was a real need for a strictly feed dealer 
paper is well-taken. 

The Feed Bag is anxious about any and all matters of 
vital interest to feed and flour dealers and believing that 
this co-operation of our contemporaries cannot but be of 
help, we welcome it with the hope that the work which 


these journals have now taken up will be continued in 


their columns as well as ours. 


FRESSERS Members of the Ancient & Honorable Or- 
PATIENT der of Sauerkraut Fressers who were as- 

sured that they would soon receive their 
can of kraut, personally autographed by F. A. Ruenitz, 
King of the Sauerkraut Kingdom, had not received their 
portion of the delicacy at the time this issue went to press. 
Shipments will be made in the near future, however, and 
an announcement of importance to all present and pros- 
pective fressers will be made in the March issue of The 
Feed Bag. Be patient. 

Incidently, The Feed Bag will also make a general an- 
nouncement to all feed dealers, the most important since 
this paper was heralded, in the March issue. This an- 
nouncement will be of startling interest to every reader of 
The Feed Bag. We don’t want to spoil the story by tell- 
ing you any more now, but February is only a short 
month, so watch for this big announcement. 
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Feed Dealers Will Be Active 


At Lumber 


W. WILBUR, West Allis, 
H treasurer, and B. H. Roder- 
® ick, Broadhead, Fred H. 
Pantzer, Sheboygan, and Frank S. 
Durham, Neenah, who will speak at 
one of the meetings, are among feed 
dealers who are prominently identi- 
fied with the Wisconsin Retail Lum- 
bermen’s Association convention 
which will be held at the Hotel 
Pfister, Milwaukee, February 16-18. 
Harry J. Colman, well-known to 
every reader of The Feed Bag 
through his interesting and valuable 
articles which have been a regular 
feature in this paper, will make one 
of the principal addresses of the con- 
vention at the afternoon session on 
Wednesday, February 17. Mr. Colman 
is a member of the executive staff of 
Wolf & Co., Chicago, accountants and 
business advisors to the National Re- 
tail Lumber Dealers Association. 
The first convention session will be 
held in the Red Room of the Hotel 
Pfister, Tuesday afternoon, Febru- 
ary 16. Speakers will be the pres- 
ident, the treasurer, Don S. Mont- 
gomery, one of the most popular lum- 
bermens’ association secretaries in 
the United States; Alton J. Hager, 
Supreme Snark of the Universe of the 
Concatenated Order of Hoo-Hoo; 
Leo P. Noll, president International 
Optimists; and Sherman. Rogers, 
author of an epic of the lumber in- 
dustry. 
Other events on the program in- 
clude: lumbermens’ dinner, Hoo-Hoo 


Convention 


concatena- 
tion, theater par- 
ay, Tuesday even- 
ing; Retail Lum- 


bermens’ Insur- 
ance Co. annual 
meeting, feature 
address by W. 


WWadsworth 
Wood, creator of 
| Bill Ding’, Wed- 
nesday. morning; 
district clubs 
group luncheon; 
Mr. Colman’s address “How Fren- 
zied Merchandising Is Made Sane?’ 
Wednesday afternoon; cabaret dinner 
dance (informal), Wednesday even- 
ing; final business meeting and elec- 
tion of officers, Thursday morning. 

The convention is the thirty-sixth 
annual meeting of the Wisconsin Re- 
tail Lumbermens’ Association. The 
building material exhibit, run in con- 
nection with the convention on the 
first four floors of the Hotel Pfister, 


is the largest “show” held at any 


D. S. Montgomery 


lumbermens’ convention in America. 
A record attendance is expected by 
Don S. Montgomery, the genial secre- 
tary, who predicts that the 1,500 mark 
may be reached. A large number of 
the delegates will be feed dealers and 
all such are invited to make The Feed 
Bag office, 86 Michigan street, their 
headquarters while in Milwaukee. 


Buerger Commission Co. 
510 MITCHELL BUILDING 
MILWAUKEE, WISCONSIN 


ESTABLISHED FOR OVER THIRTY YEARS 


If in the market for FEED call 
Broadway 2017 


HERMAN DEUTSCH 
MANAGER FEED DEPARTMENT 


Your consignments solicited, BARLEY especially. 
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MILWAUKEE FLOUR CLUB 

Phillip Orth, Jr, head’ of the 
Phillip Orth Co., was re-elected presi- 
dent of the Milwaukee Flour club at 
its first 1926 meeting held January 8. 
Other officers are: Max E. Marquardt, 
of the Larabee Flour Mills Corp., 
vice-president, and L. E. Meyer, cor- 
respondent for the Northwestern Mil- 
ler, secretary-treasurer. Additional 
directors include Sidney C. Geise of 
the Washburn Crosby Co. and Wesley 
W. Roegge of the W. W. Roegge Co. 
C. M. Yager, editor of the Modern 
Miller, Chicago, was guest of honor. 
The Chicago Flour club was repre- 
sented by a large delegation including 
P. P. Croarkin, Frank DeGroat, H. 
Meyer, Fred Larsen, Charles C. An- 
thon, A. S. Purves and S. O. Werner. 


JAMES A. BUROWS, manager of 
the Woodland (Wis.) Lumber & 
Grain Co., died following an opera- 
tion at a Hartford hospital on Sun- 
day, January 24. His death came as 
a blow to his many friends in the 
feed trade.and was unexpected as Mr. 
Burows had attended the auto show 
at Milwaukee only a few. days before. 
Mr. Burows has a brother who is 
manager of Cooper & Utter yard at 
Merton, Wis. Oscar Thiel, proprietor 
of the Slinger (Wis.) Lumber Co., a 
close friend, was one of the pall 
bearers at the funeral which was at- 
tended by many prominent business 
men of Woodland and Slinger. 


HUGO STOLLEY has been named 
president.of Henry Rang & Co., Chi- 
cago. He has been manager of the 
Milwaukee office of this company and 
was first vice-president of the Mil- 
waukee Chamber of Commerce and 


‘chairman of the transportation com- 


mittee. 


H. J. BRAU has purchased the in- 
terest of his partner, C. M. Dyslin, in 
the Dyslin & Brau flour and feed 
business at Freeport, III. 


BURLAP BAGS 


WANTED 


Convert your accumulation 
of emptied feed bags into 
cash. Write us for prices. 


No Quantity too large 
or too small. 


NATIONAL BAG MNFG. COMPANY 
725-29 Washington Ave. South 
MINNEAPOLIS, MINN. 


BUYERS—vsep sacs or—SELLERS 


ALL KINDS 
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Cut The Price And Lose The Profit: 
Even A Ponzi Couldn’t Win 


Sales Price Should Be Obtained Adding Profit To Expense 
Plus Market Value; Supplants Storage Grain With Futures 


By W. C. Young 


Manager, Overby & Farmers Grain Co., Taylor 


T seems to me one of the out- 
I standing ills of the grain and feed 

business is price cutting. Another 
equally as bad is paying a premium 
or buying on too small a margin, 
whichever you choose to call it. I 
cannot see why a dealer who has 
made favorable purchases, paid for and 
put the stuff in his house against a 
future need, should when this call 
comes, with an advance in the mar- 
ket, pass the stuff along to his cus- 
tomers on the basis of cost. 

This-is a practice that is all too 
common in the trade. Some fellow 
starts it and the balance of us follow. 
The law of averages evidently takes 
care of us or more of us would be on 
the rocks. While we are all doing busi- 
ness, I firmly believe very few of us 
are making any real money. A few 
bad years in which there has been 


heavy buying by the trade would 


cause many failures. 
Fair Profit Essential 

As none of us can be right all the 
time, we should charge a profit com- 
mensurate with the service we render 
-in order that we may build up a sur- 
plus to take care of the losses which 
are inevitable in every business and 
to see us through the years when it 
is very hard to make money even with 
the best of management. In other 
words, we should get our profit while 
the getting is good; and by this I do 
not mean we should gouge our cus- 
tomers. That is something we cannot 
do for a great length of time as we 
would soon have additional competi- 
tion to gather in some of the easy 
money. 

While on the subject of price cut- 
ting competition; we all have it, 
whether it is in our own town or the 
neighboring towns. Many farmers 
have motor trucks and more are get- 
ting them right along, and for this 
reason ten or fifteen miles to the next 
town means nothing. Whether an 
organization could help this phase of 
the business is something I cannot 
say. 

Suggests Local Agreements 

I am inclined to believe that the 
discontinuance of this practice is 
something that will have to be started 


in a small way; say the dealers of one 
county get together and agree to sell 
on the basis of current market value, 
plus the expense of doing business 
and plus A PROFIT BASED ON 
THE CURRENT MARKET. Never 
mind if the market shows us a loss, 
a situation which may -be only tem- 
porary, the time always comes when 


Like your business, 
Believe in your business, 


and DO BUSINESS 
AT A PROFIT. 


—W. C. YOUNG 


the market will show us good profits. 
I have in mind that we are not en- 
gaged in speculative buying with the 
idea of reselling, but rather contract- 
ing for what we can reasonably ex- 
pect to sell through our regular chan- 
nels of trade. 

When we make a good buy and cut 
the market we are guilty of rank 
foolishness, for when we make a poor 
buy we have to take the loss or go 
along with lessened business until the 
market comes back, and sometimes 
that is a long wait. * 

How to Figure Cost 

In figuring the cost to which we are 
to add a profit we should consider 
investment in real estate, buildings 
and equipment, depreciation of this 
property, cost of up-keep, the cost of 
handling and administration which in- 
cludes all wages and salaries, the cost 
of advertising, insurance, interest, a 
percentage to take care of bad ac- 
counts if we are doing a credit busi- 
ness, taxes and general and miscel- 
laneous expense. These are items 


that have to be met and unless we 
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consider them in arriving at our sell- 
ing price; we are fooling ourselves. 

If we would make up our minds 
that we are going to make some 
money in business, or else get out of 
business, I am sure we would make 
money and then get far more pleasure 
out of our business. It seems to me 
now is a good time to make this 
move as the radio is doing more and 
more to educate the farmer in regard 
to things pertaining to his business, 
and in not a few instances some farm- 
ers are better informed or at least get 
the information sooner than some 
dealers. It goes without saying that 
the radio will continue to increase its 
usefulness to the farmer, and this be- 
ing the case it is going to be just a 
little harder each year for the dealer 
to cut the market and make any 
money. 

Hedges Grain Purchases 

Especially in buying grain do I find 
the farmer using good judgment in his 
method of selling. The bulk of the 
grain we bought on the two last crops 
was bought on high markets. To in- 
sure our profits when buying on a 
fast market we invariably hedge our 
grain. Any dealer that will stick 
strictly to hedging and let the specu- 
lative end of trading alone has noth- 
ing to fear from that source. 

In our section we do not think there 
is any profit in storing grain for the 
farmer, a practice some dealers per- 
sist in. We take grain for storage 
with the distinct understanding (writ- 
ten in the contract) that we are liable 
only for settlement at the market, and 
not for delivery of actual grain. It 
is also part of the contract that all 
tickets are to be checked out “at the 
market” June Ist following date of 
ticket, if not sold sooner. Unless it 
is likely we will need the grain for 
local consumption it is immediately 
shipped out and exchanged for fu- 
tures. Having your elevator clogged 


with stored grain, causing inconven- 


ience in handling current business, is 
something that does not pay. 
Other Important Factors 
The farmer companies and some of 
the independents that have gone to 
the wall since 1920, must certainly 
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have shown those interested in these 
companies that there is a good deal 
more to doing business at a profit, 
than merely building an_ elevator, 
warehouse, or feed mill, stocking it 
and proceeding to be “a good fel- 
low” in business. 

Another, and important thing in our 
business, and in fact in any business, 
is to keep,a close check on affairs at 
all times. Make a real cut-off once a 
year, twice a year is better, and price 
your inventory at cost or market, 
whichever is lower. Write off ques- 
tionable accounts at each cut-off and 
don’t put this off until next time. 
Build up adequate reserves. There is 
considerable work to taking inventory 
and making a complete cut-off twice 
a year, but we do it and find that it 
pays us aS we can never go far in 


either direction and not know it. 
Don’t Take Chances 

When everything is considered it 
would seem that the country dealer 
works on a very close margin, and in 
many instances too close to be safe. 
I doubt if there is any business that 
gives more in return to the customer 
than does the country grain and feed 
business and it is high time that we 
discontinue thinking that we can take 
unnecessary chances and make money. 
We may do it for a while but it is a 
sure bet the dice are some day goirg 
to turn up the wrong numbers. 

Like your business, believe in your 
business, and DO BUSINESS AT A 
PROFIT. Never apologize for mak- 
ing a decent profit and if the other 
fellow wants to work for nothing— 
let him do it. 


104 to 114 Jefferson Street 


Phone Broadway 2986, 2987 
CORCORAN BROS. COMPANY 
WHOLESALE AND RETAIL 
HAY, GRAIN, SHAVINGS AND EXCELSIOR 
Office, Elevator and Warehouse 


MILWAUKKE 


Personal Attention—Ship to 


ROY I. CAMPBELL 


COMMISSION MERCHANT 


GRAIN AND SEEDS 


| MILWAUKEE, WISCONSIN 
I Authorized Successor to, RUNKEL & DADMUN 


* 


GRAIN EXCHANGE 


Western Terminal Elevator Company 
Can ship direct from our terminal at Sioux City or from our country elevators 
Wire for delivered price on corn and oats 


SIOUX CITY, IOWA 


Registered in All States 


COTTON SEED MEAL 


NUT AND PEA SIZE CAKE 
ALL GRADES 


MARIANNA SALES CO. 


MEMPHIS, TENN. 


Quality and Service Guaranteed 


Quoting spot and 
future shipments. If 
you are not getting 
our quotations we are 


both losing. Send 
name for market let- 
ters. 


New Bulletins 
Send For Them 


Farm Accounts Made Easier—cir- 
cular 179, published January, 1925, for 
free distribution by the extension ser- 
vice of the College of Agriculture, 
University of Wisconsin, Madison, 
Wis. Feed dealers are gradually be- 
ginning to use better business meth- 
ods themselves and as they learn and 
profit they should not forget to pass 
the good word on to their patrons, 
the farmers—for the ultimate strength 
of any business is merely the re- 
flected strength of its customers. The 
next time one of your farmer patrons 
talks finances with you why not sug- 
gest that he write the University of 
Wisconsin for this bulletin “Farm 
Accounts Made Easier”, or better still 
write for one yourself and have it on 
hand to give to him. He'll appreciate 
the service. 


JOHN SCHULTZ of Schultz and 
Orwin, Cottage Grove, Wis., called on 
friends in the Milwaukee market early 
in January. Mr. Schultz says that 
feed is in better demand now than it 
was earlier in the season. 


TWINE NEEDLES 


If it’s a BAG. We have It. 
Should You Have a Surplus, 
**We want it’’ 


Fredman Bag Co. 


Established 1889 


36 Years Honest Service 


MILWAUKEE, 
WISCONSIN 


CHARCOAL 
DRIED BUTTERMILK 
PEARL GRIT 


Bag Lots -- Ton Lots 


Dadmun- LaBudde 
Company 


NORTH MILWAUKEE 
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FEED QUOTATIONS 


Standard spring wheat bran .............. 8. 

Pure spring wheat OFAN $28.50 
Standard Durum wheat bran ............ $27.50 
Pare Durum wheat bran: $28.00 
Standard Spring wheat middlings ....... $28.00 
Pure Spring wheat middlings ............ $28.50 
Standard Durum wheat middlings ........ $27.50 
Standard Durum flour middlings ........ $29.50 


Standard spring wheat flour middlings...$30.00 
Standard rye middlings 00 
Standard rye lowgrade ...... 
Standard Red Dog flour . 
Standard hominy feed .... 
Standard cornfed meal ... 
Gluten fed (f. 0. b. Chicago)... 

34% pure old process oil meal............ $51.50 
43% pure cottonseed meal 5 
Reground oat feed 


(Prices quoted above are on a per ton basis 
for shipment in 100 Ib. sacks, carlots. The 
prices are in conformity with the market close 
on Saturday, January 30, and are quoted ac- 
cording to the Milwaukee-Chicago rate basis.) 


MILL FEEDS Mill feeds are hold- 
ing very steady due 
to light milling operations and the 
fact that holdings are in firm hands. 
Declines are generally looked for but 
can hardly be expected unless milling 
operations increase materially. 


FLOUR The volume of business has 
not increased materially 
and sales continue in the usual small 
lots but resellers report a strength- 
ened interest in the flour market. 
Shipping directions are holding the 
mills to an average production but 
the receipt of directions is greater 
than the new business being booked 
and unless the situation changes 
slackened activity is forecast. 


CORN Cash corn prices during the 

first half of January were 
steady, but with increased receipts in 
the terminals during the period Jan- 
uary 15 to 20, prices sagged off sev- 
eral cents per bushel. This drop in 
prices stopped the movement from 
the farms, and with lighter offerings, 
prices recovered somewhat during the 
last week of January. Comparative 
prices this year and last, show on 
January 27, 1925, No. 3 yellow corn 
sold in Chicago and Milwaukee mar- 
kets at $1.21% to $1.24 per bushel and 
on January 27, 1926, No. 3 yellow corn 
sold in the same markets at 78 to 80c 
or at about 45c lower this year than 
last. 


WHEAT Cash wheat prices for the 

month of January show a 
decline of about 10c per bushel. 
decline was gradual and while an oc- 


The . 


casional rally was experienced, the 
trend of the market was lower all 
during the month. Exports of both 
wheat and flour continue in fairly sub- 
stantial volume and the movement is 
not confined to the Pacific ports. 
While most of the wheat and flour 
going out from Atlantic ports origi- 
nates in Canada, a good deal of the 
movement and especially the flour, 
comes from farms in the United 
States. Wheat prices range much 
lower this year than last. For ex- 
ample, on January 27, 1925, the num- 
ber one dark northern wheat sold at 
$2.17 to $2.23 per bushel in the Chicago 
and Milwaukee markets as compared 
to this years prices on same date at 
$1.73 to $1.84. 
COTTONSEED MEAL Cottonseed 
meal mar- 
ket is certainly peculiar with linseed 
meal exceptionally strong cottonseed 
meal is actually lower. Prime 43% 
cottonseed meal can be bought at 
around $39.50, Milwaukee. Demand 
is small, jobbers and mixers however 
reporting fair sales in mixed car lots. 


LINSEED MEAL Market is unusu- 


ally strong, Min- 


neapolis meal being quoted at $48.50 
to $49.00 and Milwaukee market from 
$50.00 to $51.00. Stocks are very light, 
demand is good due no doubt to the 
great amount of home grown grains. 
Crushers are well sold up and there 
are no indications of a break. 


COAL With the strike in the an- 

thracite fields still unsettled 
the coal situation is largely un- 
changed. Half of the winter is now 
over and many guessers are predict- 
ing that there will be nd settlement 
until late summer. What the real out- 
come will be, nobody knows. A few 
dealers are evidently still able to se- 
cure anthracite in lots large enough 
for them to supply the coal for use 
in brooders. 


HAY Hay market somewhat easier, 
very little demand and receipts 
heavy enough to take care of daily 
consumption. Good timothy selling 
around $18.00, Milwaukee, lower 
grades at the usual differential. Straw 
and good packing hay is in demand. 
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OATS Cash oats prices held very 

steady during the month of 
January with an average price of 
about 42'%c per bushel in the Chicago 
and Milwaukee markets. The move- 
ment of oats from the farms was very 
light during the month. Oat prices 
during January this year ranged con- 
siderable lower than in January 1925. 
For example, on January 28, 1925, No. 
3 white oats sold at 53 to 56%c per 
bushel as compared with prices of 42 
to 4214 on the same day this year. 


BARLEY Cash barley prices for 

January were only slight- 
ly lower than the preceding month, 
with the choice malting and pearling 
barley selling in the Chicago and Mil- 
waukee markets at a good premium 
over the lower grades. Prices on the 
better quality barley ranged from 70 
to 76c per bushel. This price on an 
average is about 30c per bushel below 
last year’s price during the same 
month. 


RYE Cash rye prices followed the 

trend of wheat with the result 
of somewhat lower prices during the 
month of January. A fair domestic 
milling demand and some export busi- 
ness readily absorbed the receipts, 
which were slightly below normal. 
Rye prices ranged about 65c per bu. 
lower in January this year than last. 


SEEDS Terminal markets report a 

pretty fair demand for seeds 
from country resellers who are anti- 
cipating the needs of growers in their 
localities. Receipts are small. All 
quotations are firm and practically un- 
changed. Good germinating seed corn 
is not over plentiful. 


WALTER A. BROEHM, dealer at 
Collins, Wis., left a number of his in- 
teresting cards with friends when he 
visited the Milwaukee market in Jan- 
uary. If you have never seen one of 
Walter’s cards, write and ask him to 
send you one. 


W. A. WYMAN was re-elected ac- 
tive manager of the Galesville (Wis.) 
Farmers Exchange at the’ annual 
meeting of the organization held Jan- 
uary 15. 
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Minneapolis Feeds 


Prepared by the Minneapolis branch office. 
Hay, Feed and Seed Division, Bureau 
of Agricultural Economics 


Minneapolis, January 23. The mar- 
ket on wheat mill feeds has again 
found itself in a dull state of affairs, 
with outside demand practically at a 
standstill. Cold snowy weather the 
fore part of this week had a tendency 
to firm up local jobbing sentiment for 
a time, but the outside demand 
showed absolutely no improvement. 
Moreover, offerings became slightly 
heavier with indications that the mills 
and jobbers are gradually getting 


caught up on all contracts and a little 
more re-sale feed showed itself. 
One or two of the mixed feed man- 


ufacturers were interested in selling 


back some of their January-February 
contracts and a few lots of feed that 
were sold to Kansas City interests 
some time ago were also reported as 
being offered for re-sale back to this 
market. 

Sluggish coarse grain markets have 
also had a tendency to lessen the 
speculative interest in the market and 
bids by the jobbing trade both for 
prompt and deferred shipments have 
recently been reduced. 

The market on linseed meal, in 
marked contrast to wheat mill feeds, 
showed a good deal of activity during 


Chamber of Commerce 


Get Our Samples and Prices 


Barley, Wheat, Oats. 
Suitable for Seed. Mill Screen- 
ings, Oats, Mill Feed, Linseed 
Oil Meal, Ground Barley, Ground 
Oats, Corn and Oat Feed. 


We specialize in service to the feed trade 


STUHR-SEIDL CO. 


Rex Oats 


MINNEAPOLIS 


the past week. The demand for near- 
by shipment stuff was urgent and job- 
bers and mills making up mixed car- 
loads report that practically every car 
order that came in contained 5 to 10 
tons of oil meal. Mills today have 
advanced their asking prices to $48.00 
with re-sellers quoting at $47.50. 

Today, January 23, the following 
quotations prevail at Minneapolis: 
Standard bran, $25.50; pure bran, 
$26.00; standard middlings, $25.50; 
flour middlings, $28.00 to $28.50; Red 
Dog, $35.50 to $38.50; linseed meal, 
$47.50. 


ANTIGO FLOUR DISTRIBUTOR 


Hirt Bros. Milling Co. at Antigo, 
Wis., has recently been appointed a 
distributor of Daniel Webster Flour 
by the Eagle Roller Mill Co., New 
Ulm, Minn. The mill also manufac- 
tures its own brands of wheat and 
rye flour having a daily grinding ca- 
pacity of 150 barrels of flour on a 24 
hour schedule. The mill was operated 
as a combination saw mill, plaining 
mill and grist mill for twenty years at 
Deerbrook, Wis., but the flour mill 
department was moved to Antigo in 
1917. Officers of the company are: 
Ernest Hirt, president; L. L. Gibbs, 
vice-president, and Elsie Hirt, secre- 
tary-treasurer. 


Buy 
PURITAN BRAND 


The Genuine Live Reef 


CRUSHED OYSTER SHELL FOR POULTRY 
Packed in new 100 lb. burlap bags. 


CHICK, MEDIUM and COARSE Grades 


Quality and Service Unsurpassed 


All Goods Guaranteed 


The Crushed Oyster Shell Company 


BILOXI, MISS. 


The 
Hadden Grain Co. 
300 MITCHELL BUILDING 
44 GRAIN TRADE 
at MILWAUKEE 


ORDERS FOR FUTURE 
DELIVERY SOLICITED 


YEARS IN THE 


Phone Broadway 642 


WHOLESALE JOBBERS 


O. P. 34% 
LINSEED OIL MEAL 
Exclusively 
Bergman Mill Feed, 


Inc. 


Corn Exchange Building 
MINNEAPOLIS, MINN. j 
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High Protein Feeds Sell Easily 
Along Highways 15 & 55 


As A Photographer, The Editor Is A Poor Driver; Snow And Ice 
And Refreshments Help Make January Trip One Of Real Interest 


By David K. Steenbergh 


HE day was dark, the weather 
I man predicted snow—and we 

needed pictures. It was al- 
most time for this issue of The Feed 
Bag to go to press. Our trip couldn't 
be postponed any longer so we bor- 
rowed TWO cameras, the faithful 
flivver and a snow shovel and started 
off. 

Our intentions were good, you can’t 
deny that. It wasn’t our fault that 
it was snowing when we tried to take 
Washington Klein’s picture at West 
Bend, that- Dave Rosenheimer and Joe 
Straub were out of town when we 
called on them at Kewaskum and Lo- 
mira, respectively, that Elmer Mess- 
ner was too busy trying to buy all the 
potatoes raised in his county to have 
his picture taken when we called at 
Campbellsport; that it was evening 
and most feed dealers were home be- 
ing fed when we reached Allenton and 
Slinger. 

Artificial Light Needed 

We're going to take flash light pow- 
ders with us next month or else sched- 
ule our trip so we will only call on 
dealers who employ red-headed book- 
keepers. But this time, you must ad- 
mit, we did our best. 

To tell the truth, we even tried to 
borrow or steal snapshots that had 
already been taken of the dealers we 
called on. We were ALMOST suc- 
cessful in this at Lomira where we 
spent an hour or more trying to coax 
Mrs. Straub to give us an old picture 
showing Joe with a high stand-up 
collar and long waving hair. At 
Slinger, it was after six when we 
reached there, we did manage to get 
an interior photograph of the Slinger 
Lumber Co. office showing Oscar 
Thiel, proprietor, and Miss Dorothy 
Herbst, his bookkeeper. 

Washington Klein, Deacon 

Washington Klein of the Farmers’ 
Elevator Co. at West Bend, Wis., 
was the only dealer who offered us 
refreshments. He passed them around 
“and at the same time explained that 
he had recently been elected a deacon 
at his church and that he personally 
didn’t indulge. We enjoyed his hos- 
pitality, nevertheless, and hailed him 
as a perfect deacon. We’re going to 
propose him name for election to the 


Interior view showin 
Lumber Co. M 


the efficient office — 
r. Thiel, as the picture reveals, works in the yard and 


ement at the Slinger (Wis.) 


warehouse proving that you don’t have to be a swivel chair artist to bea 


good business man. 


Ancient & Honorable Order of Sau- 
erkraut Fressers in the near future. 

Mr. Klein has been manager of the 
Farmers’ Elevator Co. ever since it 
purchased the business of Pick Bros. 
Co. about six years ago. The co- 
operative started with many handi- 
caps but most of the difficulties have 
now been conquered under his cap- 
able management. 

Ships Considerable Grain 

The Farmers’ Elevator Co. enjoys 
a good feed business and also ships 
considerable grain to the terminal 
markets each year. Last season Mr. 
Klein says his company shipped about 
fifteen cars. He plans to spend about 
$2,000 improving his property this 
year building a new office and larger 
coal sheds. 

The flivver needed refreshments too 
so we stopped at a Winona Oil Co. 


station and then continued our jour-’ 


ney along highway No. 55 to Kewas- 
kum. Nearly everybody who stops at 
Kewaskum calls on the Rosenheimers 
either at their large mercantile estab- 
lishment, bank or aluminum company. 
We stopped at the L. Rosenheimer 
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Co. store, which is a large handler of 
feed, to see Dave Rosenheimer where 
we were disappointed to hear the re- 
port that he was spending the day in 
Milwaukee. 

Has Gluten Feed Trade 

John Marx, however, was in town 
and gave us a hearty welcome when 
we called at his feed and grocery 
store after eating a large luncheon- 
dinner at the Republican Hotel. Mr. 
Marx handles considerable gluten feed 
and had a car on track at the time we 
were there. He uses the old bank 
building on the tracks next door to 
his grocery store for a feed ware- 
house and has fine facilities for hand- 
ling the merchandise. 

After we left Kewaskun the stretch- 
es of snowless pavement became 
shorter and at farther intervals apart 
but the snow drifts were not trouble- 
some until we started across from 55 
to 15 on 67. The faithful flivver, 
which had not been working well up 
to the time we reached Kewaskum, 
took a turn for the better and we 
plowed over the snow-crested hills 
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without faltering. 

Elmer Messner was busier than a 
monkey working for a good organ 
grinder so we did not have much of a 
visit with him when we stopped at 
the Messner & Ketter headquarters 
at Campbellsport, on highway No. 67, 
just three miles from 55 and nine 
miles from 15. We watched Elmer 
work for a few minutes while we 
thawed out beside his stove and in 
the fifteen or twenty minutes we were 
there he bought several wagon loads 
of potatoes, sold several wagon loads 
of coal, kept his grist mill going and 
filled a few feed orders. 

August Luedtke, manager of the 
Lomira (Wis.) Co-operative Co., and 
his bookkeeper, Miss Anna _ Gindt, 


were making the final computations 
for the company’s annual report when 
we visited their fine offices. The Lo- 
mira Co-operative Co. does a large 
volume of business in implements, oil 
and potatoes as well as feed. 

Miss Anna Grantman, assistant to 
Joe Straub, greeted us with her 
famous blarney at the Lomira Eleva- 
tor Co. offices. When we found Man- 
ager Joe was out of town we asked 
Miss Grantman if we might take her 
picture, but she refused. She prob- 
ably decided that there weren't 
enough unmarried feed dealers among 
The Feed Bag readers to make the 
advertising worthwhile. 

“You ought to take Mr. Schultz’s 
picture,” she said, indicating a hale 


00 


Why You Need Calcium Carbonate Dust for Feed. 


ficially dried. 


211 ASH 


Experimental feeding and the facts thus established have proven 
that a perfectly balanced ration must contain protein, vitamines and 
minerals. TOMCO Calcium Carbonate Dust is now recognized by 
leading feed manufacturers as ideal for mixtures. It supplies the 
essential mineral content--it is of highest purity--it is powdered ex- 
ceptionally fine and is absolutely free from moisture, being arti- 


Correspondence Solicited. 


THE OHIO MARBLE COMPANY 


PIQUA, 
OHIO 


oOo0000000000 


L. TEWELES SEED 
COMPANY 


MILWAUKEE, WISCONSIN 


DISTRIBUTORS, OF THE CELEBRATED 


Badger Brand Seeds 
and Seed Corn 


WRITE FOR SAMPLES AND WEEKLY QUOTATIONS 


60 YEARS 
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THE LEADING SEED HOUSE 
IN THE NORTHWEST 
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and hearty farmer who had come in 
to tell her that he had plenty of po- 
tatoes to sell as soon as the market 
reached $3.00 a bushel. “He’s a good- 
looking fellow. Your readers would 
like to see a picture of a handsome 
farmer like him.” Before Mr. Schultz 
escaped, Miss Grantman had talked 
him into trying not only one ton but 
two of a costly dairy ration. 


We Meet Mrs. Straub 

We watched her work and decided 
it was time for us to leave as we 
still had $3.00 in our pockets and 
would need that before we reached 
home. Then Miss Grantman intro- 
duced us to a charming woman who 
was in the office with her who turned 
out to be Mrs. Joe Straub. 

It was Mrs. Straub who told us of 
the old picture showing Joe wearing 
a high stiff collar but try as we did 
we couldn’t get her to loan it to us. 
In the course of the conversation, 
however, we discovered that Joe 
keeps fit with a punching bag which 
he has hanging in the office and that 
he has three donkeys who are his par- 
ticular pets. 


Overtaken By Darkness 

Darkness had overtaken us before 
we left Lomira and so we did not turn 
off the highway to stop at Allenton, 
deciding to call there on another trip. 
We made a similar decision as we 
reached Slinger but seeing a light in 
the offices of the Slinger Lumber Co. 
we exercised woman’s traditional 
privilege and changed our mind with 
the result that we had a nice visit 
with Oscar Thiel, proprietor of the 
Slinger Lumber Co. 

Mr. Thiel said that his feed busi- 
ness this year was considerably better 
than it had been in the 1924-1925 sea- 
son and that he received The Feed 
Bag and regularly enjoyed reading it. 
He is another dealer who sells con- 
siderable gluten feed and this season 
has already disposed of several car- 
lots. The Slinger Lumber Co. prop- 
erty was formerly operated by the 
Armour Grain Co. Mr. Thiel is plan- 
ning to attend the Wisconsin Retail 
Lumbermen’s Association convention 
at Milwaukee this month and prom- 
ised to pay us a rettirn visit at that 
time. 

We had dinner at the Eagle Hotel, 
Menomonee Falls, about seven and 
forgetting to also feed the flivver we 
ran out of gas at eight about midway 
between Menomonee Falls and Mil- 
waukee. It was a cold and cheerless 
hike to a filling station a mile distant 
but we were eventually on our way 
again reaching home about nine 
o’clock. The TWO cameras rattled 
in an agravating way as we carried 
them up to our room, 
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Among The Boys 


BERNHARD HEMMRICK 
purchased the Colby (Wis.) Roller 
Mills. recently at the age of 65 years. 


VICTOR E. MASON, feed dealer 


J. M. SWEENEY of the feed de- 
partment of the Washburn Crosby 
Co., Chicago, was one of the callers 
at The Feed Bag office during Janu- 
ary. Mr. Sweeney said several nice 
things about The Feed Bag and we 
hope to enter his name as a candi- 
date for the Boosters’ Club in the 
near future. 


RAY BAKER, - representing the 
Blatchford Calf Meal Co. in Wiscon- 
sin, writes that he often sees issues 
of The Feed Bag while making calls 
on feed dealers and would greatly ap- 
preciate receiving copies regularly at 
his home address in Madison, Wis. 


L. E. GANNON, representing the 
Mystic Mills, was a caller in the Mil- 
waukee market during the month of 
January. 


C. N. BARRETT, manager of the 
feed department of the Northrup, 
King & Co., Minneapolis, reports 
that he is a regular reader of The 
Feed Bag and finds it very interest- 
ing. We hope that he will “say it with 
advertising” one of these days. 


J. S. WILLIAMS, formerly Keno- 
sha county agent, is now representing 
the Washburn Crosby Co. in the state 
of Wisconsin. Jud has always been a 
booster for Gold Medal feeds and his 
friends predict that he will be very 
successful selling them. 


FRED E. HAWES, the full-o-pep 
representative of Full-O-Pep feeds, 
was a Milwaukee caller the middle of 
January. He was full-o-praise for The 
Feed Bag and said that the paper is 
certainly appreciated by the dealers 
who are receiving it. 


HIAWATHA 


Grain Company 
MINNEAPOLIS, MINN. 


SCREENINGS 
GRAIN—FEEDS 


We Specialize in the Better 
Type of Feeding Screenings 


Get Our Samples and Prices 


DANIEL F. RICE 


225 POSTAL TELEGRAPH BLDG., CHICAGO 
Careful Personal Attention to Speculative Trades in Future Markets 


GRAINS, PROVISIONS, COTTON 


MEMBER CHICAGO BOARD OF TRADE PHONES: HAR. 0622—HAR. 0625 


SUCCESS Selected Poultry Scraps; 60% Protein 
BRAND Digester Tankage 60% Protein 


Makes Hogs Grow and Hens Lay None Better for Profitable Production 
Samples on request: Wire or Phone, our expense 


UNITED BI-PRODUCTS CO. 


Live Stock Ex. 822 Exchange Ave. Live Stock Ex. 
Kansas City, Mo. Chicago, Ill. E. St. Louis, Il. 


IMMEDIATE SHIPMENT 
MIXED CARS 


Pure Bran Middlings 
SK F 
Flour Midds Red Dog PRICES 
34% O. P. Oil Meal a 
Straight or Mixed Cars STATION 


“Get Acquainted with Our Sudden Shipment Mixed Car Service” 


NORTHWESTERN FEED CO. 


John E. Geraghty, President Maurice J. Beaubaire, Secretary 


511 Metropolitan Bank Building 
MINNEAPOLIS 


You Can Pay More—BUT You can- 
not buy Better Feeds than SQUARE 
DEAL FEEDS. 


Get our samples and prices on 
' SQUARE DEAL FEEDS, and any- 
thing else you need in the feed and 
grain line, before buying your next 
mixed car. 


THE DADMUN COMPANY 


Manufacturers of High Grade Feeds for Poultry, Calves, 
Pigs and Cows 
WHITEWATER, WISCONSIN 


Storage capacity—1,500 tons sacked feed, 35,000 bushels bulk grain 
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and stock buyer at Verona, Wis., died 
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FRANK BOHNSACK was re- 
elected a director and manager of the 
Farmers’ Feed & Fuel Co., Burling- 
ton, Wis., at the annual meeting of 
the company held January 18. 


MAYOR D. W. HOAN of the city 
of Milwaukee has written a letter to 
the Milwaukee road asking that they 
rebuild Elevator “E”, which burned 
two years ago. “If your company 
does not care to operate the elevator,” 
Mayor Hoan said, “one of the fore- 
most elevator companies in the North- 
west will be pleased to lease. it and 
might even be willing to help toward 
its financing.” 
has replied favorably. 


The Milwaukee road’ 


‘Lay-Egg Co. Reports Good 
Demand For Product — 


HE value of feeding cod liver 
oil to children has long been 
recognized and in recent years 
poultry specialists have also found it 
to be good for growing and laying 
chickens. The reason why cod liver 
oil has this value is also a new dis- 
covery. Doctors have recommended 
it for years but it was only recently 
chemists discovered cod livers ab- 
sorb sunlight and that cod liver oil is 
valuable because of this sunlight, sup- 
plying vitamins A and D. 
It is easy to feed a baby a spoonful 


Eating 1s a Science 


What is eaten, as much as anything else, determines the 
health and happiness of the family. So it is with your 
flock of poultry. Darling's Meat Scraps will make your 
chicks happy, strong and thrifty growers, and insure heavy 
egg yields from the older birds. 


Because you are particular in choosing your own food, 
exercise the same care in selecting feed for your poultry. 
Prominent poultrymen and dealers everywhere recommend 


DARLING’S MEAT SCRAPS 


The Standard of Quality 


State Distributors 


LaBUDDE FEED 
& GRAIN CO. 


MILWAUKEE 


If Your Linseed Meal 


Comes in 


THIS BAG—> 


Then You KNOW It’s RIGHT 


MANUFACTURED BY 


DARLING & COMPANY 
UNION STOCK YARDS 


CHICAGO 


> 
100 LBS.NET 


PURE OLD PROCESS 


LINSEED MEAL 
WILLIAM 0. GOODRICH 


William O. Goodrich Co., mitwaukee, wis. 


Balance the 
Ration with 
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Costs Little, 
Earns Much 
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of cod liver oil but would be rather — 
hard to try and feed chicks that way. 
Chemists and poultrymen, therefore, 
began to experiment in ways and 
means of feeding cod liver. oil to 
chickens and to date very few suc- 
cessful ways have been found. 

The Lay-Egg Company, Milwaukee, 
claims to have found a way to do this 
and after having first tried its product 
in a practical. way has now placed 
Lay-Egg on the market. Lay-Egg was 
fed to some chicks hatched in May, a 
tablespoon to a gallon of dry mash, 
and the chicks did exceptionally well. 

These chickens, Partridge Wyan- 
dottes, laid their first eggs on Novem- 
ber 2, six months after they were 
hatched. The chickens were greatly 
admired by poultry fanciers in the 
neighborhood and so the owner de- 
termined to enter them in the Mil- 
waukee poultry show where the pen 
took the blue ribbon. 

In addition to cod liver oil, Lay- 
Egg contains yeast, calcium phos- 
phates, fish meal and other ingredients 
which the makers claim will produce 
wonderful results in the way of chick 


CEREAL GRADING 
COMPANY 


GRAIN MERCHANTS 


Orders for corn, oats, rye, 
barley, milling or feed wheats 
promptly filled. Try our re- 
cleaned 37 pound No. 3 white 
oats. They will please your 
trade. 


Operating Elevator ‘“‘L’”’ 
MINNEAPOLIS, MINN. 


usiness 
expands with 


Printed Messages 
They are profitable 


ADTKE 
BROS. 
EstaBuisHep 1894 
PRINTERS 
LITHOGRAPHERS 
BINDERS 
344-346 MILWAUKEE STREET 


Broapway 1076 WISCONSIN" 


ORTSCH 
CO. 


| | | 
— 
GOODRICH 
| 
GUARANTEED ANALYSIS 
‘wy. 


development and egg production. 

LeRoy LaBudde and Carl Houlton 
of the LaBudde Feed & Grain Co., 
Milwaukee, are among those inter- 
ested in the Lay-Egg Company. The 
company reports that Lay-Egg is be- 
ing well received by both dealers and 
feeders and that sales to date have 
been good. 


ERNEST HERBST, dealer at 
Jacksonport, Wis., has erected a new 


feed mill and installed modern ma- 


chinery for feed grinding. 


NEW MINERAL FEED 

Waukesha Mineral Products Co. 
has recently started business manu- 
facturing mineral feed for cattle, hogs 
and poultry at Waukesha, Wis. Those 
interested in the company include 
Harry G. Welch and Harvey Seder- 
holm. 


CASH COAL CO., 149 W. St. Paul 
avenue, Waukesha, Wis., has recently 
succeeded the Kalson Koal Kompany, 
same address. 


E. J. KOPPLEKAM 


GRAIN FUTURES 


373 Broadway 
MILWAUKEE, WISCONSIN 


Phones Broadway 32, Broadway 783 


Member Chamber of Commerce 


MIXED CAR 
FEED BUYERS 


Will be interested in receiving our 
regular quotations. We can ship 
millfeeds, oil meal, sacked or bulk 
grains, poultry, dairy, and ground 
feeds, all in the same car. 


Wire or write us at once for prices 


R. E. JONES CO. 


Wabasha, Minnesota 


The Clarks Mills Flouring Co. has 


opened a branch at Manitowoc, Wis. . a new feed mill at Juneau, Wis. 


CHARLES HUEBNER has opened 


CAHILL GRAIN & PRODUCTS CO. 


_ Feed--Grain--Screenings 
CHAMBER OF COMMERCE 


MILWAUKEE 
BROADWAY 3682 


DEALERS 


Write 


for our 
Proposition 
» on this 
HE LAY-EGG Wonderful 
New 


Product 


The 


Lay-Egg 
Company 


MILWAUKEE 
WISCONSIN 


MILWAUKEE 


Cu 


HARDY NORTHERN GROWN CLOVERS OF HIGHEST QUALITY 
BUYERS AND SELLERS OF ALL FIELD SEEDS 
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I. B. SWANSON CO. 


MILLFEED 


Corn Exchange Minneapolis 


Would You Like 
Transit Privileges 


Let Us Show You How 


Freight Survey Bureau 
1306 Kinnickinnie Ave. 
MILWAUKEE 


F. L. LYONS 
907 Metropolitan Life Building 
BRAN AND MIDDLINGS 
Straight or Mixed Cars 
MINNEAPOLIS 


Minnesota Feed Company 
Feed, Grain, Screenings 
Write for Prices 
MINNEAPOLIS, MINN. 


E. L. PHELPS & CO. 
MINNEAPOLIS, MINN. 
GRAIN—FEEDS 
Manufacturers of 


‘Franklin’? Ground Flax Screenings 
*“*Dandy”’ Ground Grain Screenings 


DELMAR CO. 


Shippers Sulphured and Natural 
Oats and Barley, Durum Wheat 
and Buckwheat. 


MINNEAPOLIS, MINN. 


J. ERNEST McLAUGHLIN 
Certified Public Accountant (Wis.) 


of 
McLAUGHLIN and COMPANY 
Audits—Costs—Systems 
1322 First National Soo Line 


WRITE FOR QUOTATIONS 


Maney Brothers Mill & Elevator (Co. 
Mixed Cars Shipped Immediately 
GROUND FEED 
Sacked Grain—Mill Feed 
1809-11 Minnehaha Ave. MINNEAPOLIS, MINN. 


GET MY PRICES—SAVE MONEY 


A. L. STANCHFIELD 


Carlots and Mixed Cars 
FLOUR, MILLFEED 
OILMEAL, ETC. 


502 Corn Exchange Bldg. 
MINNEAPOLIS, MINN. 
“‘Stand by Stan’”’ 
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JOHN J. JOUNO, manager of the 
feed department of the Donahue- 
Stratton Co., Milwaukee, spent several 
days in Minneapolis about the mid- 
dle of January. The -trip was prin- 
ciply a business one, but Mr. Jouno 
has many friends in the feed trade at 
Minneapolis and says that he always 
enjoys going to the flour city. 


FRED LARSON, the well known 
feed and implement dealer from Spen- 
cer, Wis., attended the convention of 
Minnesota retail dealers in Minneapo- 
lis the second week of January. Fred 
reports grinding unusually heavy and 
linseed meal sales good. Millfeeds, 
however, have not moved in quanti- 
ties so far this winter, but prospects 
are for heavy sales in February, 
March, and April. Cheese prices are 
good and everybody seems happy in 
his territory. 


FEED ana suitable for SEED 
GRAINS 
MIDLAND GRAIN CO. 


MINNEAPOLIS, MINN. 


WIRE or WRITE for quotations f. 0. b. your track. 
SAMPLES on request. We solicit your margin trades 
in MINNEAPOLIS OPTIONS. 


ALFALFA HAY FOR SALE 


Write for Delivered Prices. 


ALBERT MILLER & CO. 
192 N. Clark St,, Chicago, Ill, 


Genuine German 
Cooking and Baking 


by Lina Meier, size 54%x8, bound in 
full cloth, is published in English- 
German, (832- pp.) $4.50; in English 
(416 pp.) $3.00; in German (416 pp.) 
$3.00. Ask your bookseller; if he 
cannot supply it, call at the pub- | 
lishers: Wetzel Bros. Printing Co., 


328 Broadway, Milwaukee, Wis. 


GET TO KNOW 


MARATHON 
BRAND 


Seeds and Feeds 


LET US QUOTE PRICES 
WHEN YOU ARE AGAIN 
IN THE MARKET 


Cereal Mills Co. 


WAUSAU, WISCONSIN 
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North American Seed Co. 
Wholesale 


Field and Grass Seed 
Reed and Florida Sts. 


MILWAUKEE, WISCONSIN 
FEED 
SYSTEM 
ENGINEERS 30 YEARS EXPERIENCE 


S. T.. EDWARDS & CO 
CONSTRUCTION 


INSPECTION 110 S. DEARBORN ST. 


FEED FORMULAS CHICAGO, ILL. 
ADVERTISING 


Broadway 2536 


KERN & MANSCHOT 


FLOUR BROKERS 
Hard Spring, Hard Winter 
Semolina and Genuine Wisconsin 
Rye Flour 
803 Mayer Building 


MILWAUKEE, WIS. 


M. G. RANKIN & CO. 


CORN, OATS, BRAN, 
MIDDS, OIL’ MEAL, 
-GROUND’ SCREENINGS 


Chamber of Commerce 


Broadway 1054 Milwaukee 


Railroad Claims Collected 
No Money—No Pay 
We Help Others—Why Not You 
Freight Survey Bureau 


1306 Kinnickinnic Ave. 
MILWAUKEE 


IOWA MILLING CO. 


Manufacturers of 


Livestock and Poultry Feeds 


1,000 Bushel 
GRAIN FUTURES 1:2 
Private Long Distance Phone 


Office and Exchange Floor 
Broadway 1738 


B. J. ASTON, INC. 


No. 9 Chamber of Commerce, MILWAUKEE 


Mailing 


Will increase sales 


NEWTRIO 
DAIRY RATIONS 


Manufactured by 


NEWTON FEED COMPANY 
Milwaukee, Wisconsin 


Grain and Milling Audits 
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Menomonie Milling 
Company 
Manufacturers of 
Barley Products and 
Feed 
Pearl Barley 
Our Specialty 


BYRON L. KABOT 
Secretary and Manager 


Menomonie, Wisconsin 


Prairie Queen Flour 
Is Good Flour 


Let us show you Wisconsin 
dealers who say, ‘‘If we can 
get a customer:to buy one bag 
of Prairie Queen hell come 
back to buy a barrel.” 


SCOTT LOGAN MILLING CO. 


SHELDON, IOWA 


SALVAGE OATS 


Offered at a price that will 
sell them freely and make 
money for the dealer. 


CHEAPER THAN HAY 


C. E. DINGWALL CO. 


PHONE BROADWAY 4052 


373 Broadway 
MILWAUKEE, WISCONSIN 


Send us your inquiries for 


SALVAGE WHEAT—SCREENINGS, 
OFF GRADE GRAIN 


F. J. PHELAN CO. 


418 Chamber of Commerce 


MILWAUKEE, 
WIS. 


“Grain Futures” 


Special Attention to Hedges 


Established 1880 


PAINE, WEBBER 
& COMPANY 


Members 
NEW YORK STOCK 


E NGE 
CHICAGO STOCK 
EXCHANGE 
BOSTON STOCK 
EXCHANGE 
DETROIT STOCK 
EXCHANGE 
NEW YORK COTTON 
EXCHANGE 
CHICAGO BOARD 
OF TRADE 
94-100 MICHIGAN ST. 
Telephone Broadway 5780 
MILWAUKEE 
E. J. Furlong, Resident Partner 


SCREENING FACTS 


SPENCE Flax Screenings are True Flax Screenings which 
in a great way accounts for the fact that they are 
slightly higher in price—but also far superior in 
results. Ask the Feeder—he gets real results 
from sweet screenings and knows the difference. 


ROYAL Screenings are lower in price—and the quality is 
equal to the many so-called flax screenings on 
the market. Practically the same analysis as the 
sweet SPENCE Screenings—but made and priced 
to meet competition. In buying ground screen- 
ings you get exactly what you pay for. Never 
let anyone tell you differently. 


LaBUDDE FEED & GRAIN CO. 


MILWAUKEE, WISCONSIN 
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Che feed Bag 


“The Dealers’ Paper” 


Vol. 2. No. 2. Fes., 1926 


DAVID KNOX STEENBERGH 
Managing Editor 


Published monthly at Milwaukee for the 
feed, flour, grain, coal and allied products dealer 
in Wisconsin. Northern Illinois, Upper Michigan 
and immediate adjoining sections of Minnesota, 
Iowa and Indiana. 


Changes in advertising copy may be sub- 
mitted up to the 15th of the month preceding 
date of issue. Last closing date, the 25th. 
For advertising rates, etc., address The Feed 
Bag, 86 Michigan street, Milwaukee. 


Copyright, 1926, Editoral Service Co., Ine. 


100 Lbs. Net 


LINSEED MEAL 


PURE OLD PROCESS 


GUARANTEED ANALYSIS 


PROTEIN MINIMUM 34% 
FAT MINIMUM 6% 


FIBRE MAXIMUM 9% 


PITTSBURGH PLATE GLASS CO. 
Proof 


RED WING. MINN. 


Page Twenty-two 
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FRANKE GRAIN CO. 


Established 1892 


GRAIN AND FEED 


MILWAUKEE - WISCONSIN 
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Deutsch & Sickert 


400-402 Chamber of Commerce 


O p a VY MILWAUKEE, WISCONSIN 


JOBBERS AND DISTRIBUTORS OF 
High Grade FEED of All Kinds 


CROWN 


.. HIGH GRADE .... 
GROUND SCREENINGS 


144% Protein, 8% Fat, 14% Fibre 
None Better 
Buy Send Us 
CORN, OATS or YOUR GRAIN 
BARLEY and 
HERE HAY 


Consignments—‘“‘To Arrive’’ Offers 


THE FEED BAG—FEBRUARY, 1926 
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To meet the demand for 


value 


Baby Chick Feed, 
Chick Mashes and 


Developer Feeds 


From 
BABY CHICK 
booking 
Heavy Layers 
A future shipment 
— on 
Walizé 
Feed 
F Poultry Feeds 
at very attractive prices. 
Every 
Poultry REMEMBER 


Need 


You can buy 


to be shipped in mixed cars with other 
True Value and LADISH QUALITY Feeds 


and Grain. - 


WE OFFER YOU 


Over fifty items to select from to complete the assortment 
for mixed cars. 


eurrenmitx Quick and steady turn-over of money invested--always a fresh 


supply of feeds on hand and a Dyepe Vleee line of feeds. 
We like to send samples and quote prices. 


“‘Let’s Get Acquainted”’ 


WVahize Poultry Feeds 


/ Lapisi MILLING CO., Milwaukee, Wis 
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FLOUR 


‘*THE HIGHEST PRICED FLOUR IN AMERICA 
AND WORTH ALL IT COSTS”’ 


CLOVER LEAF STANDARD | —_ BALL 


PURE WHEAT WHEAT 
WHEAT MIDDLINGS FLOUR 
BRAN MIDDLINGS 
| KING MIDAS King MIDAS KING MIDAS 


Mil COMPANY: MILL COMPANY? COMPANY? 
MINNEAPOLIS,MINN- MINNEAPOLIS,MINN. MINNEAPOLIS,MINN. 


KING MIDAS MILL Co. 


MINNEAPOLIS, MINN. 
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